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SUCCESSFUL GARAGE SALES 
 
 
HOW TO HOLD A SUCCESSFUL GARAGE SALE 
 
Garage sales can be a great way to get rid of clutter — and earn a little extra cash — 

before you sell your home. But make sure the timing is right. Garage sales can take on a 

life of their own, and it might not be the best use of your energy right before putting 

your home on the market. Follow these tips for a successful sale. 
 
1. DON’T WAIT UNTIL THE LAST MINUTE 

You don’t want to be scrambling to hold a garage sale the week before an open house. 

Depending on how long you’ve lived in the home and how much stuff you have to sell, 

planning a garage sale can demand a lot of time and energy.  
 
2. GET A PERMIT  

Most municipalities will require you to obtain a special permit or license in order to hold 

a garage sale. The permits are often free or very inexpensive, but still require you to 

register with the city.  
 
3. SEE IF NEIGHBOURS WANT TO JOIN IN 

You can turn your garage sale into a block-wide event and lure more shoppers if you 

team up with neighbours. However, a permit may be necessary for each home owner, 

even if it’s a group event.  
 
4. SCHEDULE THE SALE 

Sales on Saturdays and Sundays will generate the most traffic, especially if the 

weather cooperates. Start the sale early, 8 a.m. or 9 a.m. is best, and be 

prepared for early birds.  
 
5. ADVERTISE 

Place an ad in free classified papers and Web sites, and in your local newspapers. 

Include the dates, time, and address. Let the public know if certain types of items will 

be sold, such as baby clothes, furniture, or weightlifting equipment. On the day of the 

sale, balloons and signs with prominent arrows will help to grab the attention of 

passersby.  
 
6. PRICE YOUR GOODS 

Lay out everything that you plan to sell, and attach prices with removable stickers. 

Remember, garage sales are supposed to be bargains, so try to be objective as you set  
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prices. Assign simple prices to your goods: 50 cents, 3 for $1, $5, $10, etc.  
 
7. IF IT’S REALLY JUNK, DON’T SELL IT 

Decide what’s worth selling and what’s not. If it’s really garbage, then throw it away. 

Broken appliances, for example, should be tossed. (Know where a nearby electrical 

outlet is, in case a customer wants to make sure something works.)  
 
8. CHECK FOR MISTAKES 

Make sure that items you want to keep don’t accidentally end up in the garage sale 

pile.  
 
9. CREATE AN ORGANIZED DISPLAY 

Lay out your items by category, and display neatly so customers don’t have to 

dig through boxes.  
 
 
 
 

 


